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Prototype

First Customer Product

Pipeline Development

First Customer Service

Exceedence Spun Out

Scale

Enterprise 
Ireland Com 

Funds
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Build

Audit & Control

Maintain

USE





USE and ANALYTICS

Build
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Focus on Analytics

Identify and Reduce Risk

Saves Time 



Energy Device Developers 

Energy Farm Project Developers 

Electrical Utilities and Grid Operators

Teaching & Training & Research Centres 



Government agencies with energy portfolio

Suppliers & OEMS

Engineering Consultancies, Lenders Engineers

Financial Services, Investments, Banks , M&A



RESOURCE

• Wind

• Tidal

• Wave

• Historical

• Real

• Forecast

• HOURLY

TECHNOLOGY

• Performance 

• Wind, Wave, 
Tidal

• Combined 
Platforms

• Constraints, 
Curtailment, 
Losses

COSTS

• CAPEX

• OPEX

• Balance of 
Plant

• Fees

FINANCIAL

• Revenues 
PPA, ROCS, 
Grants

• Discount and 
inflation

• Debt/Equity

• Tax/ 
Depreciation

RESULTS

• IRR, LCOE, 
NPV

• Cashflows

• Excel

• Graphical 
export

ANALYSIS - What if?,  Parametric Sensitivity,  Goal Seek, Risk 

TECNHO-FINANCIAL OPTIMAL  - $,£,€,¥,Kr,R,Rp, IRR, LCOE,NPV
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Wind

Wave

Tidal

Previously took time and effort to asses 
using our techno-economic model.

Transparent data dissemination 
amongst our team and clients.

Easily assess the financial viability 
involving both wave and wind.
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•National Funders

•European Funding

•Private Equity

•Supply Chain
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EXCEEDENCE
Making Renewables Commercial

www.exceedence.com 

sales@exceedence.com


